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THE PROHIBITION OF TAKING ADVANTAGE OF 
SOMEONE: 

The source for the prohibition of onaah (overcharging) is found in 
Vayikra (25:14): “V’chi simcheru memchar l’amisecha oh koneh 
miyad amisecha al sonu ish es achiv. And when you make a sale to 
your fellow Jew or make a purchase from the hand of your fellow 
Jew, you shall not wrong one another.”

The word onaah literally means to hurt someone or to take 
advantage of somebody. Verbal abuse is also referred to by the same 
term and called onaas devarim. Thus, onaah is not actual theft per 
se; rather, it is a forbidden form of taking advantage of someone by 
unfair pricing.  On the other hand,if a merchant would sell an item 
and claim it was quality goods, only for the buyer to discover he had 
purchased a shoddy product, that would be a mekach ta’os, which, if 
done deliberately, falls under the category of actual theft. 

THREE POSSIBLE RULINGS: 

Since onaah is not simple theft, the halachos vary and, depending on 
the details, the deal may be valid, it may be voided completely, or the 
buyer may be able to demand a partial refund.  

The basic rules are as follows: 

1.	 When the price discrepancy is below a sixth of the fair value, we 
assume that the customer agreed to pay a somewhat inflated 
price, and the deal is valid.  

2.	 When the price is the equivalent of a sixth, the wronged party 
can demand that he be returned the difference in price, although 
he cannot nullify the deal.  

3.	 If the price discrepancy is more than a sixth, he can demand that 
the entire sale should be nullified. In such cases, he cannot ask 
for a partial refund, and his only recourse would be to annul the 
entire deal. 

WHAT DECIDES THE PRICE?

The value of an item can be quite subjective and a number of 
factors can go into determining a price. The general rule is that we 
assess an item based on the mechir shebasuk (standard price in the 
marketplace). While there may be a standard market price for many 
basic staples, the price of other items would vary depending on 
location, supply and demand and other factors.  

TIME LIMITS:

When a deal is a mekach ta’os, there is no time limit to how long a 
buyer has to annul the deal; however, in regards to onaah, the buyer 
must protest within a strict time frame. If he does not, we assume he 
is ok with the given price and no longer has any recourse.

The general rule is that the buyer has a limit of the amount of time 
it would take to show the purchase to another merchant selling the 
same item and get his opinion of whether he was overcharged or 
not. 

WRONG SIZE OR MEASUREMENT:

Just like when there is a discrepancy in quality, the deal is deemed 
a mekach ta’os, so too if there is a discrepancy in size or quantity, 
the deal is a mekach ta’os. For example, if someone ordered 100 
yards of fabric and only received 75, it is a mekach ta’os. In this case, 
however, the deal is not nullified completely, as the seller can add 
the missing fabric to complete the deal. 

If someone sells a field that he claims is 100 acres, and, after the 
purchase, it is discovered to be only 75 acres, this is also a mekach 
ta’os and in this case, the deal is completely nullified, as there is 
usually no way to add land to a field. 

WHICH ITEMS ARE SUBJECT TO THE LAWS OF ONA’AH?

The basic rule of onaah applies only  to movable items. Real Estate is 
not subject to the regular rules of ona’ah. Likewise, workers who are 
hired out to work for someone for the day are considered to be “like 
land” and their salary is not subject to the laws of onaah. There is a 
dispute amongst the Poskim whether the rules of onaah apply to a 
service offered by a service provider. 

ONE TRANSGRESSES EVEN WHEN HE CANNOT BE 
PENALIZED:  

While we said that the rules of onaah cannot be enforced in regard 
to land, hired workers and when the price is inflated but below 
the threshold of a sixth, it does not mean that it is permitted. It is 
important to point out that the Ramban states that even in such 
a case, the seller transgresses the prohibition of lo sonu. He is still 
considered to have taken advantage of another, which is a Biblical 
prohibition, even though the wronged party has no recourse to 
pursue a claim in bais din. 

Sugya Introduction
Concepts that will be discussed in this series of shiurim

ONAAH
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I was at an amusement park with my friend and we passed by a hot dog 
stand. We ordered hot dogs and then did a double take when we noticed 
the price at checkout - each hot dog was priced at $10 a piece! Is the 
stand owner allowed to hike up the price to such an extent?

My friend was selling his  baseball cards and I was interested in buying. He 
didn't understand the inherent value in those particular cards, so I offered him 
a really low price and he happilly accepted. Is that a problem of Onaah?

I need a root canal so I began 
researching the different options. 
One dentist in my neighborhood 
charges $1,200, while a second 
charges $2,000. Are they entitled 
to charge whatever they decide? 
There doesn't seem to be a clear 
market standard for this procedure, 
although that does seem to be a 
pretty large difference in pricing...

I started selling an item 
that is very popular in 
China, but people in the 
US don't know about it 
yet, and there is not yet 
any established market 
price for this. Can I 
charge a very high price in 
comparison to its value in 
China? 
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8 O N A A H - M E K A C H  T A ' O S  P A R T  I

When buying from or selling to another Jew, one may not cheat the other 
by overcharging or underpaying the fair market value. According to Rashi, 
these verses are referring to a land sale in the time of Yovel- one must 
calculate the duration until Yovel  to accurately assess the sale price.

ויקרא כה פסוק יד-טו, רש"י שם
המוכר לישראל או קונה מישראל, אסור להונות בסכום המחיר. לדעת רש"י התורה מחדשת 
לאו של אונאת ממון גם במכירת קרקע לחבירו, ע"כ יש חיוב לחשב את חשבון השנים עד היובל 

כשהקרקע נמכר.

הודפס ע"י תכנת אוצר החכמה   חומש עטרת רש"י - ג (ויקרא) גולדשמיט, שמואל חיים עמוד מס 298 

הודפס ע"י תכנת אוצר החכמה   חומש עטרת רש"י - ג (ויקרא) גולדשמיט, שמואל חיים עמוד מס 298 

הודפס ע"י תכנת אוצר החכמה   חומש עטרת רש"י - ג (ויקרא) גולדשמיט, שמואל חיים עמוד מס 299 הודפס ע"י תכנת אוצר החכמה   חומש עטרת רש"י - ג (ויקרא) גולדשמיט, שמואל חיים עמוד מס 299 
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Ramban questions Rashi’s assertion that the verse is referring to Ona’ah 
over real estate, because the Gemara tells us that the laws of Ona’ah do not 
apply to real estate? He then suggests that the prohibition of Ona’ah does 
in fact apply to all sales. The Gemara’s exemption for real estate is only 
regarding the laws of recourse in the event of an Ona’ah sale. In this view, 
Ona’ah in real estate sales can be placed in the same category as Ona’ah 
with a mechila, when one overcharges or underpays a price differential of 
less than a 1/6th.

רמב"ן ויקרא כה-טו
הקשה על רש"י, הא דרשו חז"ל בגמרא ש"אין אונאה לקרקעות", פי' שמי שמכר קרקע ואינה 
אחד את חבירו אין בה דין אונאה? ובהמשך דבריו צידד לחלק בין איסור אונאה ותביעת אונאה, 
דהיינו דלכתחילה אסור מן התורה לאנות את חבירו אפילו בקרקע, ורק אם כבר עשה כן, אינו 
מחוייב בדין תשלומין. וגדר הדברים הוא כמו שמצינו באונאה פחות משתות שהוא בדין מחילה 
מטעם שאין דרך בני אדם לבטל מכר על זה, ה"ה בקרקע אפילו באונאה גדולה הוי בדין מחילה.

הודפס ע"י תכנת אוצר החכמה   פירושי התורה לרמב"ן <מוה"ק> - ב (ויקרא, במדבר, דברים) משה בן נחמן (רמב"ן) עמוד מס 174 



10 O N A A H - M E K A C H  T A ' O S  P A R T  I

הודפס ע"י תכנת אוצר החכמה   פירושי התורה לרמב"ן <מוה"ק> - ב (ויקרא, במדבר, דברים) משה בן נחמן (רמב"ן) עמוד מס 175 
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The prohibition of Ona’ah applies both to a seller who overcharges, and to a 
buyer who underpays. Even if the seller is a merchant, one cannot assume 
he is aware of the price differential and is purposely undercharging.

משנה וגמרא ב"מ נא.
יש איסור אונאה בין מצד המוכר כשמוכר ביוקר, ובין מצד הלוקח כשמשלם בזול. ואפילו בקונה 

מתגר קי"ל שיש אונאה, ולא אמרינן שבודאי ידע ובכוונה הוזיל.

הודפס ע"י תכנת אוצר החכמה   תלמוד בבלי  <עוז והדר> - כג בבא מציעא תלמוד בבלי עמוד מס 113 



12 O N A A H - M E K A C H  T A ' O S  P A R T  I

When the price discrepancy is the equivalent of one sixth, the sale is valid, 
but the difference must be refunded. According to Shmuel, a sixth can 
be assessed either by looking at the item or at the money that was paid. 
However, if the buyer waited enough time that he could have discovered 
the true price, e.g. by showing it to an expert, then he can no longer 
demand a refund. Nowadays, this information can usually be accessed 
within a matter of minutes.

משנה ב"מ דף מט:, גמרא שם	
שיעור אונאה שיש חיוב להחזירה הוא שתות. ולדברי שמואל בכל ענין שיש על האונאה שם 
אולם  קיי"ל[.  ]והכי  האונאה  ומחזיר  קנה  הרי"ז  המעות,  מצד  בין  המקח  מצד  בין  "שתות", 
אם המתין המתאנה יותר מכשיעור שיראה החפץ לתגר או לקרובו ]שיאמרו לו מהו המחיר 
האמיתי[, אמרינן שמחל על האונאה. וכתבו הפוסקים שבזמן הזה ברוב חפצים השיעור הנ"ל 

הוא כמה דקות.

הודפס ע"י תכנת אוצר החכמה   תלמוד בבלי  <עוז והדר> - כג בבא מציעא תלמוד בבלי עמוד מס 110 
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If there was Ona’ah in a transaction, the recourse depends on the size of 
the discrepancy. If it was less than a sixth, the sale is final and there is no 
recourse. If it was the equivalent of a sixth, the sale is final, but he may 
demand a refund of the difference. If it was more than a sixth, the sale can 
be nullified altogether [but he cannot keep the sale and demand a refund]. 
There is a time limit for Ona’ah claims- the time it takes to immediately 
show it to an expert and return. If the buyer waited longer, he has forfeited 
all rights to claim Ona’ah.

גמרא ב"מ דף נ: אמר רבא הלכתא וכו'
להלכה יש ג' דרגות באונאה: כל שהאונאה היא בפחות משתות הוי מחילה מיד. אם היא שתות 
ממש, המקח קיים, והמתאנה יכול לחייבו להחזיר האונאה. אם היה יותר משתות, יכול המתאנה 
לבטל המקח לגמרי ]אבל אינו יכול לקיימו ולחייבו להחזיר האונאה[. וכ"ז כשחזר מיד, אבל 
אם המתין יותר מהזמן שהי' יכול להראותו לתגר לידע אם נתאנה, אמרינן שמחל אפילו ביותר 

משתות.

הודפס ע"י תכנת אוצר החכמה   תלמוד בבלי  <עוז והדר> - כג בבא מציעא תלמוד בבלי עמוד מס 112 



14 O N A A H - M E K A C H  T A ' O S  P A R T  I

Rav Chisda assumes that in a case of Ona’ah in the amount of a sixth, the 
disadvantaged party can choose to undo the sale [unlike the opinion of 
Rava cited above that the sale is final], but the one who took advantage 
cannot. Tosafos cite two opinions whether the offending party has 
the right to undo the sale if the discrepancy was more than a sixth. We 
see here a fundamental difference in the understanding of the rule of 
canceling the sale: does it fall under the doctrine of Ona’ah, in which case 
only the disadvantaged party can invalidate it, or is a large discrepancy 
enough to put it into the category of mekach ta’us wherein both parties 
can void the sale.

גמ' ב"ב פד. תוס' ד"ה אי לאו וכו'
באונאת שתות פסק רב חסדא שמי שנתאנה ידיו על העליונה לבטל המקח, ואפילו הוזל או הוקר 
אח"כ לא נשתנה הדין ורק המתאנה יכול לחזור בו. ]ובזה קי"ל כרבא שבשתות קנה ומחזיר 
והיא מחלוקת  ביותר משתות.  בו  לחזור  יכול  ויש שני צדדים בתוס' האם המאנה  האונאה.[ 
יסודית בגדר דין ביטול מקח באונאה יתר משתות: האם הוא מדיני מקח טעות וממילא שניהם 

חוזרים, או שמא הוא מדיני אונאה ורק המתאנה יכול לחזור

הודפס ע"י תכנת אוצר החכמה   תלמוד בבלי  <עוז והדר> - כד בבא בתרא תלמוד בבלי עמוד מס 177 
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If the Ona’ah was more than a sixth, the Shulchan Aruch rules that only 
the wronged party may invalidate the sale, but not the offending party. 
Rema disagrees, and allows both parties to invalidate the sale so long as 
the wronged party hasn’t fully committed to keeping it.

שו"ע חו"מ רכז ס"ד וברמ"א, סמ"ע שם ס"ק ח'
יותר משתות הוא מחלוקת  יכול לבטל המקח באונאה  שני הצדדים הנ"ל בתוס' אם המאנה 
המחבר והרמ"א. ואף לדעת הרמ"א, אם כבר נתרצה המתאנה במקח, אין המאנה יכול לחזור 

בו. והטעם ביאר בסמ"ע שבשעה שמתרצה אמרינן דהוי כאילו כבר נתרצה מעיקרא.

הודפס ע"י תכנת אוצר החכמה   שלחן ערוך השלם <מהדורת פריעדמאן> - כה חו"מ ז (קפט - רמ) קארו, יוסף בן אפרים עמוד מס 238 



16 O N A A H - M E K A C H  T A ' O S  P A R T  I

The Rosh is unsure whether the prohibition of Ona’ah applies to a 
discrepancy of less than a sixth, although the difference in price is not 
refunded in such an instance. He concludes that one who fears Heaven 
should be stringent.

רא"ש פרק הזהב סימן כ' ויראה דבכל וכו' עד מתני'
הרא"ש מסתפק בפחות משתות דקי"ל דהוי מחילה, האם יש בו איסור לכתחילה, או שכן דרך 

מקח וממכר שאי אפשר לצמצם. וע"ש שהסיק דירא שמים יחמיר.

הודפס ע"י תכנת אוצר החכמה   תלמוד בבלי  <עוז והדר> - כג בבא מציעא תלמוד בבלי עמוד מס 304 
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The Shulchan Aruch cites the open question of the Rosh whether Ona’ah 
less than a sixth is permitted l’chatchila. Sema adds that one who fears 
Heaven will be stringent both ways, meaning that if he is the seller he 
should refund it, but on the other hand, if he is the buyer, he should not 
hold his claim of overpayment against the seller. See Chasam Sofer for an 
alternative explanation.

שו"ע רכז ס"ו, סמ"ע ס"ק יד
המחבר הביא את ספיקו של הרא"ש אם יש איסור אונאה בפחות משתות. וע' סמ"ע שירא 
ולוקח  יחזירנו,  ידי שני הצדדים, פירוש שהמוכר שאינה בפחות משתות  יצא לחומרא  שמים 

שנתאנה לא יטעון נגד המאנה על מה שאינהו. וע' בחת"ס שמפרש באופ"א. 

הודפס ע"י תכנת אוצר החכמה   שלחן ערוך השלם <מהדורת פריעדמאן> - כה חו"מ ז (קפט - רמ) קארו, יוסף בן אפרים עמוד מס 239 

הודפס ע"י תכנת אוצר החכמה   שלחן ערוך השלם <מהדורת פריעדמאן> - כה חו"מ ז (קפט - רמ) קארו, יוסף בן אפרים עמוד מס 240 

<<
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According to the Aruch Hashulchan, an item that has an exact set price in 
the open market is subject to Ona’ah even if it is less than a sixth, and one 
must refund the difference.

ערוך השלחן רכז ס"ב
וחייב  בדבר שמחירו קצוב בצמצום חידש הערוך השלחן שיש אונאה אפילו בפחות משתות 

להחזיר.

הודפס ע"י תכנת אוצר החכמה   ערוך השלחן - ח (חו"מ ב) אפשטיין, יחיאל מיכל בן אהרן יצחק הלוי עמוד מס 92 
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The price of an object is defined by the accepted rate amongst the 
merchants. If there isn’t an exact price, the entire accepted range is 
considered to be the price, and consequently, “less than a sixth” in regard 
to Ona’ah would be assessed from the ends of the range, e.g., overcharging 
up to a sixth more than the most expensive price, or underpaying up to a 
sixth below the cheapest price.

הלכות משפט הקדמה פרק ג'
דנין שיעור  מחיר כל דבר נקבע ע"פ הסכמת רוב הסוחרים. אך כשאי אפשר לצמצם הדבר, 
ובין ביוקר  פחות משתות כל שהוא תוך טווח המחירים של הסוחרים, בין בזול כלפי המוכר, 

כלפי הלוקח.

הודפס ע"י תכנת אוצר החכמה   הלכות משפט - א: קאהן, חיים בן יחיאל מיכל (1){0} עמוד מס 29 
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הודפס ע"י תכנת אוצר החכמה   הלכות משפט - א: קאהן, חיים בן יחיאל מיכל (1){0} עמוד מס 30 
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The fair price for an item differs on the kind of marketplace, e.g. wholesale 
pricing, grocery stores, convenience stores etc., all have different pricing 
ranges with regard to Ona’ah.

הלכות משפט הקדמה פרק ד'
גדר "שוק" לגבי הלכות אונאה תליא בסוג החנות, סיטונאי כלפי שאר סיטונאים, או חנות כנגד 

שאר חנויות מאותו סוג.

הודפס ע"י תכנת אוצר החכמה   הלכות משפט - א: קאהן, חיים בן יחיאל מיכל (1){0} עמוד מס 33 
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Further Iyun: If an item does not have an established market price, Bais 
Yosef assumes that the laws of Ona’ah would not apply. Darkei Moshe 
disagrees and says the price should be based on a fair assessment of what 
its value should be. Bach and Shach rule like the Darkei Moshe.

יתר עיון- אונאה בדבר שאין לו שער ידוע
בית יוסף וד"מ חו"מ סימן רט

הבית יוסף נקט שבדברים שאין להם שער ידוע ליכא איסור אונאה. ובדרכי משה פליג, שיש 
לשומו ע"פ מומחים לקבוע המחיר, וכ"פ הב"ח והש"ך )סק"א(.

הודפס ע"י תכנת אוצר החכמה   טור <מכון שירת דבורה> - כ (חו"מ רה - רנח) יעקב בן אשר (בעל הטורים) עמוד מס 122 

ליתר עיון
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The rules of Ona’ah do not apply when dealing with a non-Jew. Shach 
discusses whether a Jew who bought from a Jewish and non-Jewish 
partnership can reclaim his Ona’ah from the Jewish partner. Note: the 
Shulchan Aruch HaRav prohibits Ona’ah toward a non-Jew under the 
separate doctrine of Mateh Akum.

ליתר עיון- אונאה לעכו"ם 
שו"ע סימן רכז סעיף כו, ש"ך סקי"ד

וגוי מכרו יחד לישראל  נוהגים. וע"ש בש"ך אם ישראל  המוכר או קונה מגוי אין דיני אונאה 
והיה בו אונאה, האם יכול הקונה לגבות מהישראל כל האונאה. ודע שבשו"ע הרב כתב שאסור 

לכתחילה לאנות לעכו"ם מדין מטעה עכו"ם. וסתמות השו"ע ודאי לא משמע כן. 

הודפס ע"י תכנת אוצר החכמה   שלחן ערוך השלם <מהדורת פריעדמאן> - כה חו"מ ז (קפט - רמ) קארו, יוסף בן אפרים עמוד מס 251 

ליתר עיון
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THE PROHIBITION OF TAKING ADVANTAGE:

There are numerous misdeeds that fall under the general 
heading of gezel (theft). If one steals from his friend or 
deliberately cheats him out of money, he has transgressed such 
a prohibition. ona'ah, however, is not in this category. ona'ah is 
in its own category and has its own dynamics. 

The word ona'ah actually means to cause someone harm or 
to take advantage of someone. We see that the same term is 
used to refer to onaas mamon, which means taking advantage 
of someone in a monetary way, and onaas devarim, which 
means harming someone and taking advantage of them with 
words. Thus, the prohibition of ona'ah is not a form of theft, 
as one who overcharges is not actually stealing; rather, he is 
taking advantage of a buyer who is unaware that he is being 
mistreated, which is also prohibited by the Torah. Conversely, 
if a buyer takes advantage of a naïve seller and underpays him, 
he too has transgressed the prohibition of taking advantage of 
an unwitting individual. 

STATUTE OF LIMITATIONS:

Because ona'ah is not a form of theft, it has various halachos 
that are different and more limited than the laws of gezel. 

For example, if one is the victim of theft, there is no statute of 
limitations. Even if he finds out years later that someone stole 
from him, he can bring a claim to bais din to recoup his loss. 
ona'ah, however, has a very short time frame during which the 
victim can make a claim. The halacha is that he only has the 
amount of time it would take to consult with another merchant 
to ascertain whether he was overcharged or not. Basically, he 
must act right away. If he does not, he will miss the time limit to 
make a claim of ona'ah. 

THREE LEVELS OF OVERCHARGING: 

It is very difficult to determine exactly when a merchant 
transgresses ona'ah. Obviously, different stores have different 
prices for the same item, and many factors go into how much a 
store charges. Just because one store is more expensive does 
not necessarily mean he is overcharging and transgressing the 
law of ona'ah.  

1.	 The general rule of Chazal is that if a seller inflates the price 
of an item up to less than a shtus (a sixth of the standard 

price for that item), we assume the buyer agrees to the 
price and there is no claim of ona'ah. 

2.	 If he overcharges by exactly one-sixth, the buyer can 
demand a refund of the amount he was overcharged.

3.	 If the seller overcharges by more than one-sixth, the buyer 
can demand that the entire sale be nullified. (The same 
amounts would apply in the converse scenario where the 
buyer underpays the seller.)  

Understandably, it is very difficult for someone to make a claim 
of ona'ah in bais din, as there are many variables that determine 
the price of an item.

•	 Location: A common reason why a product may cost more 
in one place than another is its location. For example, a 
bottle of milk in a rural grocery store will cost less than the 
same bottle of milk in an upscale Manhattan supermarket.

As the rent is completely different among other 
things, that will certainly affect the price. 

•	 Upscale: Similarly, the same suit will cost more in a fancy 
store located in an upper-class neighborhood. 

This can be either because of the ambiance, level of 
service or the quality of the suit. 

•	 Concert/Amusement Park Venues: So too, a bottle of 
water will cost a lot more in an amusement park than the 
same bottle of water would cost in a grocery store. 

This would be considered the price in that place, and 
is part of the amusement park experience.

Because so many variables such as these exist, the merchant 
will usually claim that he had good reason to charge a higher 
price. 

It should be pointed out that although the specific location and 
circumstances of a sale have to be taken into consideration 
when deciding what is a fair price, that does not mean that one 
can take advantage of someone in a tight spot. For example, 
if someone meets another person who is dying of thirst and 
dehydration, he cannot demand $1,000 for a bottle of water 
and then say that he did nothing wrong because that was how 
much the water is worth for this man. Such a person is doing 
the wrong thing by jacking up the price and the buyer may 
be able to wiggle out from paying him by saying that he only 
agreed when he was in a desperate situation. 

Part I: Onaah Overview
A  T R A N S C R I P T I O N  O F  T H E  Y O R U C H A  C U R R I C U L U M  W E E K L Y  O V E R V I E W  V I D E O
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MORE LIMITATIONS: 

In the times of the Gemara, it was unheard of for people to 
sell their personal effects, such as their furniture, tools or 
clothing. If someone was selling such items, it was a sign that 
they were destitute and desperate for money; therefore, it was 
understood that they would not be charging the standard price. 
We see from here again, that the context of a sale sets the 
price. Some contemporary Poskim want to compare a yard sale, 
where one sells his personal household items, to the case of 
this Gemara; however, it seems that the comparison is flawed, 
as a person who makes a yard sale usually is not desperate for 
money and is merely trying to make a few dollars while cleaning 
out his home. Either way, the prices at a yard sale would vary 
greatly from prices elsewhere, as the context again sets the 
price. 

In our times, we also have a concept of a dealer who sells 
for a commission. It is true that his price is jacked up, but it 
cannot be said that he is overcharging. What he is actually 
doing is charging a fee for his service of matching up buyers 
with merchandise they otherwise would be unable to find on 
their own. Both sides are aware of the nature of the service he 
is offering, which means that he cannot be considered to be 
selling at inflated prices. 

EVEN WHEN ONA’AH CANNOT BE ENFORCED, 
THERE STILL MAY BE A TRANSGRESSION: 

It must be noted that even when ona'ah cannot be enforced 
by a bais din, the party that overcharges or underpays may still 
have transgressed on a d’oraysa level. 

When one overcharges by less than a sixth, it could be argued 
that he is within the accepted amount and is not taking advantage 
of the other party. However, if one is clearly overcharging and 
there is just no way to prove it due to various limitations, the 
Ramban rules that he still has transgressed the prohibition of 
lo sonu.  An example of this may be a plumber who comes to 
someone’s home to do a job and charges him an amount that is 
well above and beyond the accepted norm. As we shall discuss 
in the next segment, there is a debate regarding whether 
ona'ah applies to a service provider like a plumber; however, it 
is clear that this plumber took advantage of someone else, and, 
according to the Ramban, he has committed a d’oraysa level 
aveirah.   

To watch the video or listen to the shiur given by the Dayan, visit: 
www.baishavaad.org/yorucha-topics  
Or signup to receive them via whatsapp:   732.232.1412 



C re  
Curriculum

(subject to change)

P A R T  I  

Business Halacha 
Fundamentals

Elul 5780 

	• Dina D’malchusa Dina- 2*
҇	 Obligation to Adhere to Civil Law
҇	 How Civil Law Impacts Agreements Between Two 

Parties
	• Common Business Practice & Minhag Mevatel  

Halacha - 2
҇	 What Constitutes a Minhag
҇	 How Minhag Impacts Employment, Tenancy, 

Partnerships and Real Estate Deals etc.

Tishrei 5781 (Expanded Yom Tov Edition)
	• Business and Employment on Chol Hamoed

P A R T  I I 

Setting Up A Kosher 
Business

Winter 5781

	• Introduction to Choshen Mishpat & Business Halacha -1 
	• Gezel - 3
	• Gezel Akum, Ta’os and Mate' Akum -2 

	• Geneivas Da’as - 1
	• Acceptable Marketing - 1
	• Halachic Considerations of Corporate Gifting - 1
	• Halachos of Employment -4

҇	 Backing Out
҇	 Where Backing Out Causes a Loss
҇	 Working Pro Bono and Hiring Jewish 
҇	 Obligations of Employer and Employee

	• Halachic Deals and Documents - 4
҇	 Understanding Asmachta
҇	 Agreements and Kinyan Devarim 
҇	 The Halachic “Agreement Validation” Clause
҇	 Non-Competes and Non-Circumvent Agreements 

	• Partnerships & Corporations - 4
҇	 Structuring
҇	 Legal Entities and Trusts
҇	 Management
҇	 Divisions of Profits and Losses

Nissan 5781 (Expanded Yom Tov Edition)
	• Corporate Chametz - The Issues and the Solutions
	• Isurei Hana’ah 

P A R T  I I I

Maintaining A Kosher 
Business

Summer 5781 - Commitments & Kinyanim
	• Hasagas Gevul & Competition - 4

҇	  Ani Hamehapech
҇	  Ma'arufiya

	• Kinyanim Expounded - 4
҇	 Mechusar Amana
҇	 Mi Shepara
҇	 Situmta and Kinyanim of the Marketplace

	• Ona’ah - 2 
	• Mekach Ta’os- 2

Summer Break 5781 (Special Edition)
	• Tzedaka and Maaser

҇	 As a Business and Individual

P A R T  I  

Business Halacha 
Fundamentals

P A R T  I I 

Setting Up A Kosher 
Business

P A R T  I I I

Maintaining A Kosher 
Business

* Number of weeks for this topic



Elul 5781 - Maintaining a Kosher Work 
Environment
	• Yichud in the Workplace - 2
	• Interaction With the Opposite Gender - 2 

Tishrei 5782 (Expanded Yom Tov Edition)

	• Websites and E-Commerce on Shabbos and Yom Tov

Winter 5782 (Leap Year) - 1st Semester 

	• Loans and Guarantees - 2
	• Ribbis 101/The Basics  - 4
	• Insurance Issues - 1
	• Brokerage - 2
	• Lashon Hara in Business - 2
	• Legal Holidays and Chukos HaGoyim - 1

Winter 5782 - 2nd Semester -  
When Things Don’t Go As Expected:

	• Bais Din - 3
	• Din and Lifnim Mishuras Hadin - 2 
	• Arka’os - 2
	• Quitting, Firing, and Severance - 2
	• Partnership Dissolution - 2
	• Collections - 2
	• Bankruptcy - 1

Nissan 5782  (Expanded Yom Tov Edition)

	• Maintaining a Facility on Pesach

 Summer 5782 -  Final Testing and Review

Choshen Mishpat Supplemental Track
	• More In-Depth and Intricate Learning of Previous Topics 
	• Nizkei Shcheinim
	• Mazik, Garmi, and Halachic Torts
	• Hashavas Aveida
	• Mitzva of Lending
	• Yerusha and Trusts
	• Trustees and Executors
	• Shomrim and Fiduciaries
	• Shluchim and Agents
	• Harsha’a and Power of Attorney
	• The Shibuda D’Reb Nosson Law
	• Hefker, Pruzbul, and Other Choshen Mishpat Topics

Real Estate Track:
	• General Real Estate
	• Bar Metzra
	• Acquisitions and Ani Hamehapech
	• Lo Sachmod
	• Brokerage
	• Landlord/Tenant
	• Zoning Laws
	• Rent Control and Evictions
	• Fix and Flip
	• Administrations and Boards 

HealthCare Track:
	• Shabbos and Yom Tov
	• The Kosher Kitchen
	• Employment Training
	• Facility and Housekeeping 
	• Compliance and Fiduciary
	• Partnership and Employment
	• Medical Issues

Finance and Ribbis Track:
	• Introduction: Understanding Ribbis
	• Ribbis of Non Jews and Mumar
	• Foreign Currencies & Commodities: Se'ah Bese'ah Applications
	• Corporate Lending & Borrowing
	• Credit Unions - Ownership in Ribbis Entities
	• Credit Unions: Paying Ribbis by Court Order
	• Pesika:Deposits & Price Guarantees
	• Tarsha- Paying for Credit & Early Bird Specials
	• Arvus & Ribbis: Cosigning on a Non Jew's Loan
	• Arvus & Ribbis: Cosigning on a Ribbis Loan
	• Differentiating Between Expenses & Interest: Defining the Two
	• Ribbis in Partnerships
	• Ribbis in Contracts - Capital Calls and Late Fees
	• Deal Syndication & the Real Estate Process From Negotiation to Closing
	• Ribbis as a Knas: Fines & Penalties
	• Purchasing Tax Liens and Mortgage Bundles
	• Using a Purchased Item When the Sale was Reversed
	• Selling Conditional on Reversing the Sale
	• Ribbis Responsibilities of Lawyers, Brokers, and Witnesses
	• Review of Ribbis Fundamentals
	• Hard Money Loans & Heter Iska - Kulo Pikadon; Chatzi Milve
	• Heter Iska- The Approach of Reb Moshe Feinstein
	• Heter Iska Klali and Loans Specified to be Al Pi Heter Iska
	• Ribbis Mukdemes - Ribbis MeUcheres
	• Ribbis Devarim
	• Defining Ribbis: Gifts, Favours and Charitable Donations

P A R T  I V

Industry-Specific & In-Depth 
Supplemental Tracks



As participants amass a broad and deep knowledge on an academic level directly from the source — coupled with real life 
scenarios presented by experienced Dayanim — they will acquire the clarity to determine not only what is a שאלה, but, more 
important - why. 

Only through עמלות בתורה — understanding the fundamentals of the subject — can one truly appreciate and internalize what 
defines right and wrong.

Similar to a sofer who, with his intensive knowledge of  hilchos safrus, is confident and secure in the propriety of his profession; 
so, too, businessmen will gain the peace of mind knowing with conviction that they ply their trade be’emunah uveyosher. 

This ambitious project will harness the 
collective expertise of a team comprised 
of advanced talmidei chachamim, 
experienced, seasoned Dayanim, 
that are well versed in corporate 
practice and common business norms. 
Collaborating with a talented group of 
editors and writers, they have created 
a syllabus and curriculum of study, with 
accompanying shiurim and personal 
guidance.

What How

Why

The core curriculum is segmented in modules, and can be 
learned as an individual self paced; or, participants can join 
chaburos coordinated by the Bais HaVaad for those that 
desire group study. Page by page, step by step, the learning 
will be facilitated with a daily audio “Blatt shiur” guiding the 
participant through the sources as well as a weekly video 
shiur presented on each topic by Dayanim that will share 
fundamental and practical applications of the sugya covered.

Daily practical Q&A applications of the subject matter will be 
offered alongside through the Business Halacha Daily series.

I N - D E P T H  B U S I N E S S  H A L A C H A  C U R R I C U L U M

M I S S I N  To facilitate and provide a framework for the frum businessman to gain the 
in-depth halachic knowledge he needs for contemporary business dealings. 

V I S I O N  Through increased knowledge and guidance,  Yorucha will elevate the frum 
public’s adherence to halacha as it pertains to choshen mishpat and standard business practices.
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As participants amass a broad and deep knowledge on an academic level directly from the source — coupled with real life 
scenarios presented by experienced Dayanim — they will acquire the clarity to determine not only what is a שאלה, but, more 
important - why. 

Only through עמלות בתורה — understanding the fundamentals of the subject — can one truly appreciate and internalize what 
defines right and wrong.

Similar to a sofer who, with his intensive knowledge of  hilchos safrus, is confident and secure in the propriety of his profession; 
so, too, businessmen will gain the peace of mind knowing with conviction that they ply their trade be’emunah uveyosher. 

This ambitious project will harness the 
collective expertise of a team comprised 
of advanced talmidei chachamim, 
experienced, seasoned Dayanim, 
that are well versed in corporate 
practice and common business norms. 
Collaborating with a talented group of 
editors and writers, they have created 
a syllabus and curriculum of study, with 
accompanying shiurim and personal 
guidance.

What How

Why

The core curriculum is segmented in modules, and can be 
learned as an individual self paced; or, participants can join 
chaburos coordinated by the Bais HaVaad for those that 
desire group study. Page by page, step by step, the learning 
will be facilitated with a daily audio “Blatt shiur” guiding the 
participant through the sources as well as a weekly video 
shiur presented on each topic by Dayanim that will share 
fundamental and practical applications of the sugya covered.

Daily practical Q&A applications of the subject matter will be 
offered alongside through the Business Halacha Daily series.

I N - D E P T H  B U S I N E S S  H A L A C H A  C U R R I C U L U M

M I S S I N  To facilitate and provide a framework for the frum businessman to gain the 
in-depth halachic knowledge he needs for contemporary business dealings. 

V I S I O N  Through increased knowledge and guidance,  Yorucha will elevate the frum 
public’s adherence to halacha as it pertains to choshen mishpat and standard business practices.

  888.485.VAAD(8223) #303

  yorucha@baishavaad.org
  baishavaad.org/yorucha 

JOIN THE  
YORUCHA INITIATIVE!

3 WAYS TO JOIN:
AS AN INDIVIDUAL

AS A COMMUNITY

AS A BUSINESS

Join the national Yorucha chabura together!

Tap into the physical or digital resources via 
hard copies, web, email and/or whatsapp.

Connect with Bais HaVaad Dayanim and 
Poskim for any questions you may have, as 
well as arranging study sessions with a Dayan, 
setting up a chavrusa, and more.

Reach out to organize a choshen mishpat 
chabura in your own shul.

Set up or join a community or shul chabura

Set up a Board Room Bais Medrash in your business

Mincha Learning In just 5 minutes a day, 
before or after Mincha, you can learn short, 
practical and insightful Business Halachos.

Weekly Lunch & Learn Join a deeper dive 
into the background of the halachos by 
understanding the sugya behind the halachos 
as well.

Five Towns  •  Belle Harbor  •  Chicago  •  Queens  •  Lakewood  •  Dallas  •  Jackson  •  Philadelphia  •  Lido Beach  •  Staten Island  •  Monsey
Los Angeles  •  Baltimore  •  Far Rockaway  •  West Hempstead  •  Cleveland  •  Flatbush  •  Toronto  •  Boro Park  •  Minneapolis   •  Detroit   •  St. Louis

C U R R E N T 
C H A B U R O S




