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Sugya Introduction

1 .  Y O R E D  B ’ U M N A S O  S H E L  C H A V E R O

The Gemara in Sanhedrin discusses the concept of “yored b’umnaso shel chavero”, infringing upon the livelihood 
of another. In certain cases, doing so would be permitted entirely, in others it would technically be permitted 
but doing so would be discouraged as unfitting for a righteous person, and in some cases it would be completely 
forbidden. 
Halacha differentiates between a new competitor who is a “bar masa”, meaning he lives in the same town as 
the store he wishes to open, and one who is “aino bar masa”, meaning he does not live in-town. Additionally, 
there are halachic differences between where the new competitor is “pasak l’chiyuso”, causing his friend to lose 
his livelihood completely by putting him out of business, and where he is “machlish l’chiyuso”, causing him to 
make less profit but not destroying his business completely. The differences between these two situations will 
be discussed in this segment. 
Halacha also distinguishes between opening a permanent store to obtain the local business, as opposed to  
“yom hashuk”, a market day when many out-of-towners come to town to purchase goods and many vendors 
from far and wide come to sell their goods. We will discuss what qualifies as “yom hashuk” in contemporary 
times and how this affects the relevant halachos.   
We will also see that Halacha provides certain leniencies when the new competitor is selling a product of 
different quality than what is currently available. We will discuss how dissimilar a product must be to be 
considered “different” in this regard and how that will ultimately affect the Halacha. 

2 .  A N I  H A M E H A P E C H  B E C H A R A R A

Ani mehapech b’charara is a concept discussed in the Gemara that literally translates as “a poor man is trying 
to acquire a pastry”. It refers to any case where someone is in the process of attempting to acquire a specific 
item and someone else tries to preempt him. We will discuss whether and when this is forbidden. We will also 
discuss to whom the prohibition of ani hamehapech becharara applies - is it only to a buyer or to the seller as 
well.  
There is a major dispute amongst the Poskim whether the prohibition of ani hamehapech becharara applies 
to metzios - ownerless items - as well. Perhaps it is only by sales that we expect the newcomer to try his hand 
elsewhere, whereas by a metzia we cannot assume such items can be found elsewhere. This would be very 
relevant where a unique deal is available that cannot be procured any other way. 

3 .  M A R U F I A H

The concept of “marufiah” refers to a case where someone has a steady customer who has been purchasing 
from him in the past, and a competitor now wants to lure that customer away with better offers to purchase 
from him. There are different customs regarding whether this is permitted, and we will be studying the reason 
behind the two opinions, and where it applies. As we shall see, this doctrine may provide a source for copyright 
laws in Halacha. 

Concepts that will be discussed in this series of shiurim

INFRINGEMENT & COMPETITION
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QUESTIONS ON 
Infringement & Competition

Below are some practical scenarios that will apply to the material
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My community only has one pizza store and 
in my opinion it tastes terrible and the service 
isn’t good either. It’s obvious that it’s only 
because there’s no competition. May I open a 
competing pizza shop?

Our grocery store uses a marketing 
company that specifically devises 
methods to attract the lucrative 
Yom Tov shoppers, such as seasonal 
promotions and giveaways. Do I 
have to be concerned about any loss to 
my competitors?

I’m trying to build up a small clothing 
store, but I’m constantly being starved 
out by the large stores in town who are 
specifically maneuvering to keep me 
out. Are they allowed to do this?

We have a successful daycare agency 
in a large city, and would like to open 
satellite locations in frum areas around 
the country. Do I need to worry about 
the locals who may lose out?

We have a large Judaica business that focuses mainly 
on online sales. We get orders on a regular basis from 
across the country. One local bookseller in a small 
community is insisting we not sell to people from his 
zip code. Must I follow his demands? 

I’ve developed a specialized Kriah curriculum for 1st and 2nd 
graders that many schools have been incorporating. In the 
process, they’ve been dropping several other ones that have been 
around for years. Some of those developers contacted me and 
would like me to refrain from selling my program to schools that 
have been using and paying for their program. Are they correct? 

I’m fresh out of law school and I’ve heard that the real 
money is in private practice. There are already quite a 
few practices here in town, but I feel I have an edge 
over the others and am offering services that are 
superior. Am I  allowed to open a competing practice?

Someone was waiting on the checkout line inside my 
store, and I overheard the guy standing behind him 
convince him to buy that identical item at his own 
shop for a cheaper price. Was he allowed to do that?

8
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28 C O M P E T I T I O N  P A R T  I I

גמרא בבא בתרא כב. הנהו דיקולאי וכו', תוס' ד"ה מעלמא
־רבינא התיר למוכרים שבאו מחוץ לעיר למכור בתוך השוק לאלו הבאים לשם, רק אסרום מל

חזר על פתחי הבתים. וכתבו התוספות שמהאי טעמא מותר ליהודים שבאו מחוץ לעיר להלוות 
ברבית לנכרים הבאים לסחור בשוק, אבל אסור להלוות לבני המקום ]אפילו בשוק[. וכן מי שיש 

לו הלוואות בתוך העיר יכול למכור כדי חיותו עד שיגבה הלוואותיו.

Ravina allows for non-residents to sell their wares in the area of the 
marketplace to those who had come to the market from abroad, provided 
they do not go around selling in the city proper. Tosafos extends this to 
lending with interest to the non-Jews in the market, however one may 
not lend to the local non-Jews [even in the marketplace]. Additionally, one 
who must spend time in a city e.g. to collect his debts, is allowed to do 
business as necessary to sustain himself.

הודפס ע"י תכנת אוצר החכמה   תלמוד בבלי  <עוז והדר> - כד בבא בתרא תלמוד בבלי עמוד מס 53 
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Non-residents may come to a city and sell their wares all at once 
(wholesale). The reason is because intra-city commerce is considered vital 
for trade.

רא"ש ב"ב פ"ב סימן ג', פלפולא חריפתא אות פ'
הרא"ש התיר לאלו שדרים מחוץ לעיר לבא ולמכור סחורתם בבת אחת ]wholesale[, ורק 
למכור על יד ]retail[ כדרך החנוונים אסור. וביאר בפלפולא חריפתא שכן הוא דרך העולם 

להוליך סחורה ממקום למקום, ואם בני העיר יכולים לעכב נמצא משא ומתן של עולם בטל.

הודפס ע"י תכנת אוצר החכמה   תלמוד בבלי  <עוז והדר> - כד בבא בתרא תלמוד בבלי עמוד מס 394 

<<
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City residents may prevent outsiders from competing with them by selling 
retail goods or services. However, the outsiders have the right to sell in the 
open marketplace to those who have gathered there.
Pischai Teshuva cites a dispute amongst the Achronim if these restrictions 
would apply to non-residents who have come to buy from the city. 
Practically, in such cases of doubt they would not be able to stop them 
from buying. 

שו"ע חו"מ סימן קנו סעיף ז', פ"ת סק"ט 
ימכרו  יכולים לעכב ביד אחרים הבאים למכור במקומם שלא  המחבר פסק כנ"ל שבני העיר 
על יד כדרך החנונים, אבל ביום השוק מותרים לבא ולמכור ובלבד שלא יחזרו על הפתחים. וע' 
בפ"ת שנחלקו האחרונים אם בני העיר יכולים לעכב אחרים הבאים לקנות בעירם, ובנידונים אלו 

ספיקא לקולא ואינם יכולים לעכב.

הודפס ע"י תכנת אוצר החכמה   שלחן ערוך השלם <מהדורת פריעדמאן> - כד חו"מ ו (קלג - קפח) קארו, יוסף בן אפרים עמוד מס 548 

הודפס ע"י תכנת אוצר החכמה   שלחן ערוך השלם <מהדורת פריעדמאן> - כד חו"מ ו (קלג - קפח) קארו, יוסף בן אפרים עמוד מס 180 
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In all instances, including market days and the like, local residents can still 
restrict non-residents from selling right near their stores.

נתיבות המשפט סימן קנו סק"ב
אפילו במקום שבני העיר אינם יכולים למחות כגון ביום השוק, מ"מ יכול בן העיר לעכב על בני 

עיר אחרת מלפתוח בצדו משום פיסוק חיות.

הודפס ע"י תכנת אוצר החכמה   שלחן ערוך השלם <מהדורת פריעדמאן> - כד חו"מ ו (קלג - קפח) קארו, יוסף בן אפרים עמוד מס 548 
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הודפס ע"י תכנת אוצר החכמה   טור <מכון שירת דבורה> - יח (חו"מ קכא - קנו) יעקב בן אשר (בעל הטורים) עמוד מס 376 

Several Rishonim imply that non-residents selling in the marketplace are 
allowed to sell to locals that are there, so long as they don’t do so in the city 
proper. However, with regards to lending to the non-Jewish locals, Tosafos 
and the Rosh explicitly forbid the practice, and this would seem to be their 
opinion in regard to sales as well.

בית יוסף סימן קנ"ו
משמעות הנ"י והרמב"ם שהבאים למכור ביום השוק מותרים למכור אפילו לבני העיר שבאו 
לשוק, ורק אסורים לחזור על פתחי בתיהם. אך בתוספות והרא"ש אסרו בהדיא להלוות ברבית 

לבני אותה העיר, ודוחק לחלק בין הלואה למכר.
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Sema resolves the two opinions in the Rishonim by differentiating 
between sales and lending. The profit of sale is primarily at the time of 
the transaction, which occurs at the marketplace. Whereas, the profits of 
a loan with interest are mainly collected later, after the conclusion of the 
market. Several Achronim disagree and prohibit selling goods to the locals. 
Pischai Teshuva suggests that at the very large marketplaces, where most 
of the consumers are non-locals, one may certainly sell to anyone who 
comes to buy.

חו"מ סימן קנו סמ"ע סק"כ, פ"ת סק"י
הסמ"ע מחלק בין הלואה למכירת סחורה, דמכירת סחורה ביום השוק שרי אפילו לבני העיר, 
אבל להלוות ברבית לנכרים שבעיר שהריוח שלו הוא בעיקר אחר יום השוק אסור. ועיין בפ"ת 
שהב"ח והבאר הגולה אסרו אף למכור סחורה לבני העיר, אך חילק שבירידים גדולים שרובא 
דרובא הם מעלמא שמא גם הב"ח מודה, וכ"ש שאי"צ לחקור מהבאים למכור אם הם תושבי 

העיר או לא.

הודפס ע"י תכנת אוצר החכמה   שלחן ערוך השלם <מהדורת פריעדמאן> - כד חו"מ ו (קלג - קפח) קארו, יוסף בן אפרים עמוד מס 180 

הודפס ע"י תכנת אוצר החכמה   טור <מכון שירת דבורה> - יח (חו"מ קכא - קנו) יעקב בן אשר (בעל הטורים) עמוד מס 376 
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הודפס ע"י תכנת אוצר החכמה   חידושי הרמב"ן <זכרון יעקב> -בבא מציעא, בבא בתרא, סנהדרין, מכות משה בן נחמן (הרמב"ן) עמוד מס 171 

If the non-residents are selling merchandise for cheaper than the local 
sellers, the Ri Migash ruled they cannot be restricted from selling, because 
we need to consider the benefit to the local buyers. Ramban disagrees. If 
they are selling a different type of merchandise altogether, then all agree 
they are allowed to come and sell.

סוגיא דטובת הלקוחות
חידושי הרמב"ן ב"ב דף כב.

ר' יוסף הלוי ]הר"י מגאש[ התיר לבני עיר אחרת למכור אם מוכר בזול יותר ממוכרי העיר, שכן 
הוא טובת הלקוחות. והרמב"ן פליג ע"ז, שמוכרי העיר יכולים לעכב. אך אם הם מוכרים מין 

אחר לגמרי, בזה כו"ע מודו שיכולים למכור.
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Non-residents who are selling merchandise that is cheaper or better than 
the local sellers are allowed to sell directly to the locals because of the 
benefit to the buyers. If it is a different type of merchandise, they may sell 
even if it doesn’t necessarily benefit anyone. If it is only minimally cheaper, 
or it is worse than what the locals are selling, Pischai Teshuva cites a 
dispute whether this exception would apply.

רמ"א חו"מ סימן קנו סעיף ז', באה"ט סקט"ז, פ"ת סקי"א וי"ב
אם מוכרי העיר האחרת מוכרים בזול יותר מבני העיר, או שסחורתם טובה יותר, אין מוכרי העיר 
יכולים לעכבם מלמכור מפני טובת הלקוחות. ואם היא סחורה אחרת שלא נמצאת באותה העיר 
מותרים למכור בכל ענין. וע' בפ"ת שאם רק מוזלי פורתא נחלקו הראשונים אם יכולים לעכב 
יותר מהסחורה המצויה בעיר נסתפק הב"י אם  גרועה  עליהם. עו"כ הבאה"ט שאם סחורתם 

יכולים לעכב, והכריע בפ"ת שלקולא לנתבע ואין יכולים לעכב.

הודפס ע"י תכנת אוצר החכמה   שלחן ערוך השלם <מהדורת פריעדמאן> - כד חו"מ ו (קלג - קפח) קארו, יוסף בן אפרים עמוד מס 181 
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הודפס ע"י תכנת אוצר החכמה   שלחן ערוך השלם <מהדורת פריעדמאן> - כד חו"מ ו (קלג - קפח) קארו, יוסף בן אפרים עמוד מס 390 

A non-resident service provider may offer his services locally if his 
handiwork is better or nicer than what the locals can offer.

כסף הקדשים סימן קנו סעיף ז'
כמו שהתירו למכור סחורה כשהוא לטובת הלקוחות, י"ל שה"ה לאומן אורח שעושה מלאכה 

יותר טובה או יותר יפה שאין אומני העיר יכולים לעכב.
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The Maharik allows for local residents to use various means to inhibit 
non-local competitors from moving into the neighborhood, such as 
by appealing to the non-Jewish governor to intervene.  Bais Yosef 
vehemently disagrees, arguing that if they are permitted to move in 
according to Halacha, one may not utilize other methods to block them. 
However, Rema cites this ruling of the Maharik. This would seem to be 
applicable if one were to lobby local zoning boards and the like to impede 
potential competition.

ב"י סימן קנו
מהרי"ק התיר לבני העיר לעכב ביד אחרים הבאים לדור בעירם ע"י סגירת הדלת או ע"י השר 
שבעיר, הגם שעל פי דין אינם יכולים לעכב אותם מלדור במקום שירצו. ובית יוסף בבדק הבית 
תמה עליו האיך יכול למנוע ע"י שר דבר שמותר להם לעשות ע"פ הדין? אולם רמ"א כאן הביא 
דברי המהרי"ק כצורתם. ולכאו' נפק"מ טובא בזה, שכל מקום שאין בני העיר יכולים לעכב על 
הבאים לסחור במקומם ע"פ דין וכנ"ל, מ"מ לדברי המהרי"ק והרמ"א יכולים להשתדל אצל שרי 

העיר לעשות תקנות שיעכבום מלפתוח שם.
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הודפס ע"י תכנת אוצר החכמה   חזון איש - חשן המשפט קרליץ, אברהם ישעיהו בן שמריהו יוסף עמוד מס 282 

<<

According to the Chazon Ish, even the Maharik never allowed taking action 
against the Torah sanctioned rights of another, e.g. to picket outside of 
a store to drive away customers. It is only in regard to moving into the 
city, where the newcomer has no inherent right to move in, rather it is a 
privilege he’d like to acquire to the detriment of others, there the Maharik 
allows for others to act first and deny him this privilege.

חזון איש סוף ב"ק
החזו"א ביאר שלא התיר המהרי"ק לעכב ע"י השר או שאר מניעות אלא בדברים שאין להבאים 
יזכו  כדי שהם  יכולים הדרים בעיר לעכבם  ע"כ  לזכות בדבר חדש,  ורק שרוצים  זכות בעצם, 
באותה הזכות. משא"כ בדבר שכבר יש להם זכות לעשות על פי דין, חלילה לעשות שום טצדקי 

שבעולם לעכבם.
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In any instance where it is clear that a Bais Din would enact an ordinance 
for the good of the community had they had the ability, the community 
may lobby the non-Jewish government to enact appropriate regulations.

שו"ת חתם סופר חו"מ סימן מד
ידם תקיפה, מותר להשתדל  בכל מקום שב"ד היו מתקנים תקנה לטובת המדינה אילו היתה 
ע"י שרי המדינה שהם יעשו התקנה. זה נוגע גם בציורים שלטובת המדינה יש לעכב את סוגי 

התחרות שמותר להשתדל אצל הממשלה שיחקקו כן.

הודפס ע"י תכנת אוצר החכמה   חתם סופר <שו"ת. מהדורה חדשה> - ה חו"מ סופר, משה בן שמואל עמוד מס 116 
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הודפס ע"י תכנת אוצר החכמה   חזון איש <אמונה ובטחון> קרליץ, אברהם ישעיהו בן שמריהו יוסף עמוד מס 28 

The topic of competition and infringement is to be viewed as the Torah’s 
parameters and guidelines for the kinds of hishtadlus [physical efforts] one 
is expected to utilize to support himself and his family. Ultimately though, 
we must recognize that all sustenance if from Hashem and no competitor 
can take away anything from what is designated for us.

חזון איש, אמונה ובטחון ג' טו
כל הסוגיא של פיסוק חיות היא רק הגדרות בחובת האדם להשתדל בפרנסתו, אבל על פי אמת 
מה שחבירו מתחרה עמו לא מעלה ולא מוריד כלל ממה שקצוב לו משמים. ואם על פי דין מותר 
לחבירו להתחרות עמו, ועם זה הוא מרגיש שמפסידו מפרנסתו, הרי"ז חסרון באמונת ההשגחה.
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Part I:
WHY MUST WE WORK FOR OUR 
LIVELIHOODS?

In Sha'ar Habitachon, the Chovos Halevavos discusses 
a fundamental question: Why did Hashem create 
the world in such a way that man must work for his 
basic needs? In the animal kingdom, all creatures 
are provided with what they need to survive, and no 
animal must “work for a living”. Only man was made 
lacking many things and, therefore, he needs to work 
and toil in order to earn money to sustain himself. 
Why is this so?
He answers that the need to work for one’s livelihood 
is a test of our bitachon. The real truth is that the 
amount of money one will earn in a year is decreed 
on Rosh Hashana; however, there is an obligation of 
hishtadlus. One must work for a living to fulfill this 
obligation and Hashem is testing us to see how we 
undertake this challenge. If one does his hishtadlus 
within the parameters of halacha, he has passed the 
test. If he does his hishtadlus in a forbidden manner, 
he has failed. 
When it comes to the laws of hasagas gevul, one 
has a prime opportunity to express his emunah and 
bitachon. There are many people who would never 
steal anything or sell defective merchandise, but when 
it comes to competing, they believe in the capitalistic 
concept of open and free markets and assume they 
can do whatever they feel to get ahead. They fail 

to recognize that they are bound by halacha, which 
dictates how and when one may compete with others.  
If a person would have true bitachon, he would 
realize that all of his profits are decreed on Rosh 
Hashana, and he would accept the fact that he gains 
nothing by engaging in acts of hishtadlus that are 
forbidden by the Torah. He would know that even if 
it seems that he is losing out by not competing more 
vigorously, he is, in fact, not losing a thing by sticking 
to the laws of the Torah.  
The Chazon Ish writes that when one is halachically 
permitted to compete, competing can be part of his 
hishtadlus. However, where halacha dictates that it 
is forbidden for him to compete, anything he does to 
that end borders on the prohibition of stealing. This 
may be a difficult concept to accept, as a competitor 
is not openly stealing and may not feel like a thief, but 
if one has proper bitachon he will be able to recognize 
that this is the mandate of halacha and he will not lose 
by obeying it. 

THREE CATEGORIES OF 
COMPETITION: 

Competition can be divided into three categories: 
instances where it is 100% permitted to compete, 
instances where it is 100% forbidden to compete, and 
instances where it is halachically permitted to compete 
but righteous people are encouraged to be stringent 
and avoid competing. Regarding the third category, 
the Rambam says that a “talmid chochom” should not 
do business in such cases, and the Shulchan Aruch 
Harav says it is “midas chasidus” not to compete. 

Topical Overview
A  T R A N S C R I P T I O N  O F  T H E  Y O R U C H A  C U R R I C U L U M  W E E K L Y  O V E R V I E W  V I D E O

Competition in Halacha 
HaRav Chaim Weg
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1. TACTICS THAT ANYONE CAN DO:

It is completely permitted for existing stores to 
engage in practices that all of their competitors could 
do as well should they so choose. This means that it is 
permitted to entice customers to one’s store through 
sales, promotions, door prizes or any other tactic that 
one’s competitors could technically do as well. Since 
this is 100% permitted, it is not even a midas chasidus 
to avoid such practices. 

2. LOCALS AND NON-LOCALS: 

From the Gemara in Bava Basra (21B), we learn that 
one is permitted to open a new business in the same 
town that a business of the same kind already exists, 
even if he will be causing that business a loss in profits. 
The Gemara adds that only one who lives in the same 
city may open a competing store that will cause a loss 
of profits to a local store. Someone who does not live 
in that town may not open a competing store if he will 
be causing any loss to an existing store. The Chazon 
Ish writes that doing so would be a transgression of 
the Biblical commandment against theft.  
To illustrate, if someone is practicing law in a certain 
city and a lawyer who lives out-of-town wants to open 
a law practice in the same town; if there is a need for 
a second lawyer in that town so that he will not be 
infringing at all on the business of the existing lawyer 
and will not be causing him any loss, then it would be 
permitted for him to open. If he will be infringing upon 
the existing lawyer at all and causing him any loss, he 
would not be allowed to open. The same would apply 
to any other service, such as a painter, repairman or 
any kind of store. 
While it is permitted for a local resident to open a 
competing store that will negatively affect existing 
businesses, there is a midas chasidus not to do so if it 
will negatively affect the existing stores income. If one 
wishes to be stringent like this midas chasidus, he will 
only open a store if he knows there is enough business 
to go around and the existing stores will not suffer a 
loss. Even if he forces them to work harder, advertise 
better, or offer better service in order to avoid losing 
some of their income, that is not considered infringing 
on their business at all, and there is no midas chasidus 
not to open in such a case. 

THE EXCEPTION: TALMUD TORAH:

The teaching of Torah is an exception to the general 
rule that a non-local is not allowed to compete with 
local businesses if he is harming them in any way. 
The Gemara clearly says that when it comes to 
teaching Torah, competition is always permitted due 
to the dictum of “kinas sofrim tarbeh chochmah”, 
competition increases the quality of everyone’s 
learning. Hence, anyone is allowed to offer a service 
related to teaching Torah, even if he lives outside 
the city and even if he will be putting existing Torah 
teachers in the city out of business completely. 
Regarding this rule, the Chazon Ish states his dictum 
that one must know the halacha before taking action 
against a competing business one views as a threat. 
While he acknowledges that if someone from out-of-
town would open a store to compete with locals and 
harm their business, he would be in the wrong and it 
would be permitted to take action to shut him down, 
he notes however, that if someone from out-of-town 
would open a new school to teach Torah and the 
locals would shut him down, they would be the ones 
acting inappropriately and they would be considered 
thieves. 

3. PUTTING YOUR COMPETITOR OUT 
OF BUSINESS:

Although as mentioned, it is permitted for a local 
resident to open a competing store that will cause a 
loss in profits to an existing store, there is a notable 
exception to this rule. If one would be completely 
putting the existing store out of businesses by opening 
a competition, it would be forbidden to open. 
The Aviasaf gives an example of someone that opens 
a new business further up a one-way street from an 
established business. Anyone who walks on this street 
will encounter the new store first, and, therefore, 
there is no reason why anyone would make the effort 
to walk further to go to the existing store. This is his 
illustration of a case where an existing business will 
be completely ruined by the opening of a competing 
store, which is forbidden by halacha even for someone 
living in the same city.  
Gedolei Acharonim, including the Chasam Sofer, accept 
this position. Rav Moshe Feinstein also accepts this 
position in two of his teshuvos. Therefore, before one 

C O M P E T I T I O N  O V E R V I E W
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opens a business, he must determine whether he will 
be putting an existing store out of business or whether 
there’s enough business for both of them to survive.  
He will need to speak with competent experts who can 
determine if the new store will be ruining the existing 
business or will only be taking away some of its profits.
Rav Moshe discusses an instance where there is not 
enough business in one town to support two of the 
same genres of stores. For example, if a small town 
has one existing sefarim store and someone wants to 
open a competing store, it would only be permitted 
if there is enough business in town to support two 
stores and give them both enough profits to remain 
sustainable.  
A similar situation to putting someone out of business 
would be to undercut his prices to the extent that he 
can no longer compete and remain viable. A teshuva 
was sent to the Rama regarding a new printing house 
that had unlimited resources and was willing to sell 
sefarim at a loss in order to close the competition 
down. The Rama wrote that it would be forbidden to 
buy from this person, as he would take away all the 
sales from the competition and be putting him out of 
business completely. That would be another example 
of completely destroying an existing business. 
The same may apply if an existing business sells many 
products and the new competitor is only taking away 
all his sales in one area, it still is forbidden, even 
though the existing business will still be able to earn 
profits in other areas.

RECAP: 

One who lives locally may open a competing business 
even if it will cause a loss to an existing business; 
however, there is a midas chasidus not to do so if the 
existing business will suffer a loss of profits. If one 
would be ruining the existing business and forcing 
him to close, it would be forbidden even for a local 
to open a competing business. It is forbidden for a 
non-local to open a competing business if he will be 
causing existing local businesses any loss in profits. 
It is interesting to note that when one looks at the 
haskamos of older sefarim, they often contain 

prohibitions for anyone to print the same sefer for 
a certain number of years. This was done in order 
to protect the investment of the original printer so 
that his business should be able to remain open. The 
aforementioned teshuva of the Rama went so far as to 
prohibit anyone from buying a sefer that was printed 
in transgression of this prohibition, which indicates 
that if a business is acting out of the realm of halacha, 
it is forbidden to support such a business. 

Part II:
YOM HASHUK:

In Part 1 of this series, we explained that someone 
who does not live in a particular city is not allowed to 
open a store there if it will infringe on the livelihood 
of local merchants, even if he will not be putting them 
out of business completely. There are, however, some 
exceptions to this rule. 
The Gemara in Bava Basra (22A) speaks about a city 
that had a “yom hashuk”, a market day when many 
people gathered to buy and sell goods. On this day, 
merchants from surrounding cities would come as 
well to peddle their wares. The Gemara says that in 
such a case, it would be permitted for out-of-towners 
to sell their products and compete with the locals 
because many buyers also come from outside the city 
to make purchases, and the non-local sellers can sell 
to the non-local buyers, which will not have a negative 
impact on the local merchants.  
The Poskim explain that it would be forbidden for a 
non-local vendor to peddle his wares door-to-door to 
the local residents, as this would be considered trying 
to attract the locals in a non-permissible manner; 
however, if the out-of-town vendor is selling in the 
marketplace to the general public, he is permitted to 
do so because we can assume that he is attracting 
non-local buyers. He does not have to ascertain the 
residency information of every purchaser to make 
sure they do not live locally, as he can assume that the 
majority of buyers on the yom hashuk are not local. 

A  C O N T I N U A T I O N  O F  T H E  F U L L  T O P I C A L  O V E R V I E W  O N  T H E  4 - W E E K
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In contemporary times, we do not have a yom hashuk 
in this form; however, the world wide web, through 
which merchants target customers across the entire 
world, bears much similarity to the yom hashuk format. 
The internet is a central location where people from 
all over gather to make purchases and merchants from 
all over gather to make sales. This would seemingly be 
comparable to a yom hashuk, where every merchant 
is permitted to sell to whichever buyers are attracted 
to him; therefore, online sellers would be allowed to 
advertise their wares for the general public and accept 
whatever orders they get, and local merchants would 
not be allowed to stop them from selling to locals or 
to stop locals from buying from them. 
If an online vendor would want to advertise in local 
publications and specifically target local residents 
as potential customers, however, that would not be 
allowed, as that would be similar to going from door-
to-door to attract local customers. But as long as they 
are only advertising globally, local vendors cannot do 
anything to stop them. 

NO LIMITS ON THE PURCHASERS:

From the halacha of yom hashuk, we see an important 
concept in the laws of competition. We see that there 
is no real limitation on where purchasers may buy 
from and no prohibition for them to deliberately take 
their business to non-local vendors. 
If someone would open a store in a local area in a way 
that transgresses halacha, it would be forbidden for 
locals to purchase from him; but that is only because 
they would be facilitating his breach of halacha. If 
a local would decide on his own that he wishes to 
travel out-of-town to make purchases, however, local 
vendors cannot do anything to stop him from doing 
so and he is not transgressing any prohibition, even 
though this may be harmful to local commerce. 
The Pischei Teshuva cites a machlokes haposkim 
regarding whether locals can prevent outsiders from 
coming to their town to shop and make purchases if 
they feel this will have a negative impact on the local 
economy by diminishing their supply of specific items. 
Since this is a matter of debate amongst the Poskim, 
one would not be permitted to take steps to block 

non-locals from coming to town to shop. 
Thus, practically speaking, we see that if a local 
resident wants to shop out-of-town, local vendors 
can do nothing to stop him, and if non-locals want 
to come to a city to shop there, the locals can’t do 
anything to force them out.  

NON-LOCAL WEDDINGS:

This halacha is very relevant today due to a situation 
that has come up as a result of the COVID pandemic. 
In some communities, government regulations of 
public gatherings are still very strict, while in others 
the rules are somewhat more lenient. In Canada, for 
example, it is currently almost impossible to make a 
wedding, while in Lakewood it is much easier. Due 
to this circumstance, many people from Canada have 
been booking chasuna halls in Lakewood and making 
their weddings there. Locals may be upset by this, 
as the halls are all booked up and they cannot get a 
date for their children’s wedding. While this may be 
a hardship for people, based on what we just stated 
they have no halachic recourse to stop Canadians 
from coming to Lakewood to make weddings.
Local bais dins do have a right to make takanos for 
their city, and if the batei din of Lakewood would 
choose to decree that only locals should be allowed 
to use local halls in order to mitigate the problem of 
couples being stuck in limbo for months before being 
able to get married, they would have a right to do so; 
however, simply from the laws of unfair competition, 
the locals cannot use halacha to keep out non-locals. 

WHOLESALE VS. RETAIL: 

Our entire discussion of competition until now has 
focused on retail selling. The Rosh and many other 
Poskim rule that there are no limitations when it 
comes to wholesale selling. Thus, even non-locals 
would be allowed to compete with locals and infringe 
on their business when it comes to wholesale. The 
Pilpulei Charifta explains that wholesale is always a 
global market and limiting wholesale sellers to one 
specific location would destroy the entire chain of 
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commerce and be harmful to all buyers; therefore, it 
would be impossible to place such limitations on them.  
This halacha, again, is based on the premise that the 
laws of unfair competition relate entirely to sellers, 
while buyers are not limited in what they may or may 
not do. Since wholesale selling is needed for the good 
of the purchasers, it cannot be limited and the market 
cannot be restricted in such a manner that will harm 
the buying public.  

TOVAS HALEKUCHOS:

This brings us to the concept of “tovas halekuchos”, 
which means that competition is permitted if there is 
a clear benefit for the buyers. 
According to this rule, if local residents want a 
competing store in their town, it would be permitted 
to bring in a non-local to open such a store. The 
Rema (Choshen Mishpat 196:7) rules that a non-
local merchant cannot be blocked from opening a 
competing store if he is offering better prices or higher 
quality merchandise. Since this is a “tovas halekuchos”, 
the prohibition of competing with local stores does not 
apply.  
There is a machlokes between the Poskim if the 
cheaper price the competing store is offering must be 
significantly less than what the existing store charges 
or even a bit less is sufficient; however, the Pischei 
Choshen points out that if the quality of goods is 
better, even a slightly superior quality would be enough 
to allow a non-local to compete with local stores.
This rule would also apply to a service provider. If a 
lawyer, plumber, painter or any service provider from 
out-of-town wants to offer services in a city and 
compete with the locals, he would be allowed to if he is 
offering better prices or better-quality work in any way.  
The Pischei Choshen adds one caveat and indicates 
that it would still not be permitted for a non-local to 
put a local completely out of business, even if he is 
offering better quality. For example, if a town has one 
pizza shop, and the quality of their pizza leaves much 
to be desired. A local resident would be allowed to 
open a new pizza shop to compete with them, and he 
would even be allowed to put them out of business, 

as they have the ability to shape up and remain in 
business by offering the same quality as the new shop. 
An out-of-towner, however, would only be allowed to 
open a second shop if he is merely causing a loss to 
the existing shop, but not if he will be putting them 
out of business completely. 

LOBBYING TO KEEP THE 
COMPETITION OUT: 

If someone wants to open a competing store in a 
permitted manner, it is obvious that the existing stores 
would not be allowed to lobby the local authorities to 
prevent him from opening; however, the Chazon Ish, 
based on a Maharik, understands that this can be done 
to prevent someone from attaining a status that would 
make it permitted for him to open a competing store. 
To illustrate, if a local resident, who has the right to 
open a competing store, wishes to open for business, 
it would be forbidden to lobby the authorities to stop 
him. If a non-local resident wishes to open a competing 
business in a way that is forbidden by halacha, all steps 
can be taken to prevent him from doing so. If this non-
local person wishes to move to town in order to make 
it permissible for him to open and then to open his 
competing business, it would also be permitted to use 
the authorities to prevent him from moving to town. 
Since he has not yet attained the status of one who 
is permitted to open a competing store, it would be 
permitted to do what is possible to stop him from 
gaining that status. 
Similarly, the Chazon Ish discusses a case where an 
employer laid off workers in a permissible manner and 
then hires new workers. The fired workers are angered 
by this turn of events and want to form a picket line 
outside the business to keep the new workers and the 
customers from entering. The Chazon Ish rules that 
since the employer was acting within the framework 
of halacha, it would be forbidden to make such a 
picket line and it would also be forbidden to use the 
authorities to prevent the business from operating. He 
concludes that anyone who uses authorities to harm 
someone who is acting fully within the parameters 
of halacha is a thief; however, if one has not yet 
attained the status of being halachically allowed to do 
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something, it would be permitted to prevent him from 
earning that status. 

TOVAS HA’IR:

In this vein, it is important to note that when our batei 
din operated at their full authority and autonomy, 
they would often make takanos l’tovas ha’ir, decrees 
for the good of the city. Today, bais din does not have 
the power to operate that way, but the community 
can use their influence to lobby authorities to do 
the things that bais din would have done if they had 
the strength to do so. The Chasam Sofer says that 
such decrees were made to allow basic commerce to 
survive, and when bais din cannot make such takanos, 
the public has the right to use whatever means they 
have at their disposal to enact the same type of 
decrees. 
The same would apply for safety issues. The Bais 
Shmuel speaks of a story where a man was producing 
and selling gunpowder in a building that was not 
properly fireproofed. He says it would be permitted to 
alert the authorities, as this represents a clear danger 
and if bais din would have the power, they would shut 
him down. 
Obviously, before such steps are taken one would 
have to ensure that he is being intellectually honest 
and is not allowing his personal interests to cloud his 
judgment. When someone stands to personally gain 
or lose from a certain business action, he often cannot 
make impartial decisions; therefore, he would need 
to speak to others to get a clear perspective before 
tasking drastic steps like involving the authorities. 

Part III:
ANI MEHAPECH BECHARARA: 

The Gemara discusses a case of “ani mehapech 
becharara”, which literally means that a poor man is 
exerting effort in an attempt to get hold of a cookie. 
The Gemara says that if a second person would jump 

in and grab the cookie before the first person can get 
it, he would be called a rasha, a wicked person.  
Since the poor man has already made efforts to obtain 
this cookie, halacha requires others to desist from 
trying to get it and to let him have it. If someone does 
grab it before him, he is labeled a rasha. 
The Gemara is obviously an analogy for any case where 
one person is trying to acquire a certain object and 
someone else grabs it first. If conditions are met to 
forbid him from doing so, he would be considered to be 
acting incorrectly and he would get the label of rasha. 

PURCHASING OR TAKING FROM 
HEFKER? 

The first question we need to discuss is how the poor 
man in the analogy was trying to obtain the cookie. 
Was he attempting to buy it, or was it an ownerless 
cookie that he was trying to pick up for free? 
There are two cases in the Gemara in Bava Metziah 
that shed some light on this question. Both of these 
cases would seem to fall under the category of ani 
mehapech becharara, but the Gemara makes no 
mention of this prohibition. 
The first case involves a person who sees an 
ownerless item in the street and lays down on top 
of it. Doing so is not a halachically valid method of 
acquiring ownership of the item. While he is lying 
there, another man comes along and takes the item 
for himself. The Gemara says that the second man 
gets to keep the item. It makes no mention of the 
prohibition of ani mehapech becharara and does not 
say that the second man on the scene is a rasha for 
grabbing the item.  
The second case discussed in the Gemara involves 
poor people who were collecting peah from a field. 
One poor man took his garment and threw it on top 
of some peah in an attempt to gain possession of 
it. Again, such an action does not constitute a valid 
kinyan and the Gemara says that someone else may 
come along and take this peah for himself. Once again, 
it does not say that he is considered a rasha for taking 
the peah away from the first man. 
The Rishonim offer various answers to the question 
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of why the Gemara does not mention ani mehapech 
becharara in these two cases. 
Tosfos says that ani mehapech becharara only applies 
in the case of a purchase. If one person is exerting 
effort to try to buy an item, a second person is not 
allowed to interfere and usurp the deal. This is because 
he has the option of purchasing the same product 
elsewhere, so it is improper to obstruct someone 
else’s purchase; however, if one person is trying to 
take control of an ownerless item, Tosfos says that 
a second person is not prohibited from grabbing the 
item away before he gets it. This is because there are 
no other opportunities to get this item for free, so the 
second person cannot be told to leave this specific 
item alone and get it from somewhere else. 
Rashi argues and says that ani mehapech becharara 
applies even for ownerless items and says that it 
would be forbidden to grab away such an item from 
someone who has already exerted efforts to get ahold 
of it, and one who does so would be labeled a rasha. 
The Ramban agrees with Rashi and offers two separate 
answers to explain the two cases in the Gemara. He 
says that in the case of the lost object, the first man did 
not exert any real effort to get ahold of it, as lying down 
atop an object is not considered a genuine effort and 
does not require any real work. Since he did not truly 
exert any effort, when the second person grabs it is not 
considered to be taking it away from the first person 
and one who does so would not be called a rasha.   
The Ramban explains the other case by explaining 
that all poor people have equal rights on the peah and 
everyone is equally trying to get it. Since the second 
man is also canvassing the field in search of peah, he 
is considered to be exerting as much effort as the first 
man, and has no less rights to any of the peah than 
him until one of them makes a valid kinyan; therefore, 
he is not considered a rasha for taking it. 
What comes out from this machlokes is that if an item 
is ownerless, Tosfos would say there is no prohibition 
of ani mehapech becharara for someone to grab it 
away from a person who is trying to get it. Rashi and 
the Ramban say that ani mehapech becharara would 
apply, but only if the first person exerted a substantial 
effort and only if the second person was not exerting 
equal efforts to the first person. 

The Shulchan Aruch cites both opinions. The Rama 
rules like Tosfos, that there is no prohibition of ani 
mehapech becharara when it comes to an ownerless 
item. Rav Moshe Feinstein writes that although this is 
the halacha, one who fears Heaven should be stringent 
and should not interfere when he sees someone else 
exerting effort to obtain an ownerless item. 

WHAT ARE THE CONSEQUENCES OF 
BEING LABELED A RASHA?

As we said, one who transgresses this prohibition and 
grabs an item away from an ani mehapech becharara is 
called a rasha. What are the consequences of this label?
The Sm”a says that it can be announced publicly that 
he is  wicked man. Most Acharonim learn that this is the 
entire consequence and bais din cannot force him to 
give the item to the other party. His only punishment 
is that he will be publicly shamed and called a rasha. 
If he does teshuva and returns the item, people will 
have to stop calling him a rasha. The Pischei Teshuva 
discusses whether returning the item is sufficient or 
if he also has to express remorse for what he did in 
order for him to lose the label of rasha. 

GRABBING AWAY UNINTENTIONALLY:

What if the second person on the scene grabbed the 
item without realizing that someone else was trying 
to purchase it before he came along? 
The Pischei Teshuva says that his act obviously cannot 
be labeled wicked, as he had no idea that he was doing 
something wrong. He says that, therefore, he has a 
right to keep the item and cannot be called a rasha. 
He does say that it would be a “midas chasidas” to give 
the item back to the other party. Rav Moshe Feinstein 
disagrees and says that even if someone took the item 
inadvertently from another person who was trying to 
buy it, he still will be called a rasha if he doesn’t give it 
back.  

A UNIQUE SALE:

We explained that the halacha is that there is no 
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problem of ani mehapech becharara in the case of 
an ownerless item because the second party has 
no other opportunity to obtain this item other than 
to grab it. Would the same apply in an instance of a 
unique, special sale, when one would have no other 
opportunity to buy this item at this price other than 
here and now? 
The Rama does, in fact, rule that a unique sale has the 
same status as an ownerless item, and the prohibition 
of ani mehapech becharara would not apply. The 
Shach disagrees and says in the name of the Ramban 
that the Rabbanim forbade one to grab away an item 
in any case of a purchase, and a unique sale is not an 
exception. The Avnei Nezer rules like the Rama, while 
the Aruch Hashulchan rules like the Shach. 

HIRING WORKERS: 

The rule of ani mehapech becharara also applies when 
hiring workers. If someone is trying to hire a worker, 
a second person would not be allowed to jump in and 
lure the worker away with a better offer. 
What if the worker is uniquely skilled and someone 
with his quality work is not available elsewhere? For 
example, what if good cleaning help is hard to come 
by, and someone wants to hire away a quality maid 
from his friend? 
It would seem that this would hinge on the 
abovementioned machlokes between the Rama and 
the Shach. Although hiring is considered a “purchase”, 
the Rama would still say that ani mehapech becharara 
would apply whenever the same product is not 
available anywhere else. The Shach would seemingly 
hold that ani mehapech becharara would still apply, as 
he applies this rule to all cases of sales, regardless of if 
the item is available elsewhere of not. 

BUYERS AND SELLERS:

The rule of ani mehapech becharara only applies 
when one buyer tries to take away a deal from 
another buyer. A seller, however, may look for another 
buyer even if he already is in negotiations with one 
potential buyer who has already exerted efforts to 

make the purchase. If he feels he can get a better 
deal elsewhere, he is allowed to try to find another 
customer. Similarly, a buyer is not beholden to the 
seller even after negotiations began, and if he wants 
to look for a cheaper deal, he may do so freely. 
The prohibition only applies in cases where one buyer is 
trying to usurp a deal by offering more money or where 
one seller tries to usurp a deal from another seller by 
mixing in and offering the customer a cheaper price.   

WHAT IS CONSIDERED “EFFORT”?

We said that one may not grab away a purchase once 
another person has exerted effort to purchase an 
item. But what exactly constitutes an “effort’? 
The Rama rules that once a price has been agreed 
upon between buyer and seller and all that is missing 
is the kinyan, another buyer may not mix in and offer 
a higher price. If they are still haggling over the price, 
there is no prohibition for someone else to come 
along and break up the deal by offering a better price.  
The Prisha disagrees and says that if two people are 
negotiating a deal and are still haggling over the price, 
but it is quite clear that they just have to iron out the 
details and will eventually reach an agreement, it is 
forbidden for someone else to interfere, even though 
a final price has no been agreed upon yet. 
A common scenario where this would be relevant is 
when a contract is in the stage of attorney review. In 
the state of New Jersey, after a real estate contract 
has been signed, the attorneys for both sides have 
three days to work out the details and try to raise or 
lower the price slightly based on various factors. This 
would be similar to the Prisha’s case where it is clear 
that an agreement will be reached soon and the two 
sides are simply haggling over the details. According 
to the Prisha, ani mehapech becharara would apply 
at this point.
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Part IV:
DUELING FISHERMEN:

The Gemara in Bava Basra (21B) discusses a case 
where someone has set up nets to catch fish and a 
second fisherman wants to lay his nets in the same 
area. The Gemara says that the second fisherman is 
not allowed to encroach on the first man’s territory by 
putting down his own nets in the same area. Instead, 
he must go a bit further away so that he doesn’t take 
away any of the fish that the first fisherman was going 
to catch in his nets. It seems from this Gemara that 
the first fisherman already has the rights to these fish, 
which is why the second fisherman may not infringe 
on his territory. 
The Gemara is bothered by the fact that we know that 
a local resident is allowed to compete with an existing 
business. Accordingly, the Gemara asks why the second 
fisherman is not allowed to put down his nets in the 
same area and compete with the first fisherman.
The Gemara answers that, in this case, the first 
fisherman has already set his sights on these fish. 
Rashi explains that the fisherman has his eyes on these 
particular fish and has exerted effort to obtain them. 
Once he has done so, it is forbidden for someone else 
to grab them away from him. 
As mentioned in the previous segment, Rashi’s opinion 
is that the law of ani mehapech becharara applies 
even to ownerless items; therefore, although the fish 
are ownerless, since the first man exerted effort to try 
to acquire them, it would be forbidden for someone 
else to interfere. Rashi us thus very understandable. 
Tosfos, however, states that ani mehapech becharara 
does not apply to ownerless items. If so, why can’t the 
second man compete to take possession of these fish?
 Tosfos offers two answers to explain this halacha-
1. The reason ani mehapech becharara applies by a 

purchase and not by an ownerless item is because 
an item that is for sale can be acquired elsewhere, 
while an ownerless item cannot be obtained for 
free anywhere else; therefore, we can tell people 

not to interfere in a sale that someone else has 
exerted effort to obtain, as they should simply 
purchase the item elsewhere. However we can’t 
tell someone not to try to obtain an ownerless 
item, as he cannot find a duplicate anywhere else. 
The case of the fish can be compared to a sale in 
this regard, as we can tell the second fisherman to 
fish elsewhere and leave the first man’s territory 
alone; therefore, ani mehapech becharara would 
apply even according to Tosfos. 

2. Tosfos then offers a second answer that has many 
practical applications. He says that a fisherman 
is different from someone trying to grab an 
ownerless item because “u’mnaso b’kach”, this is 
his source of livelihood. If someone would try to 
take away the fish that he has set his sights on, 
he would be taking away his livelihood. Tosfos 
opines that this is forbidden to do, even though 
the fisherman has not yet acquired the fish in a 
halachically valid way and does not own them yet. 
Since he exerted efforts to gain control of these 
fish, we forbid anyone else from ruining his source 
of livelihood. 

MARUFIAH:

The Rama describes a very practical application of 
Tosfos’s second answer. He says that in some places 
they practiced a rule known as “marufia”, which 
translates as “steady customer”. In these places, it 
was ruled that if someone has a steady customer who 
always does business with him, a competitor would not 
be allowed to lure this customer away by undercutting 
him and offering the customer a better deal.   
In olden times, many Jews made a living as money 
lenders. They would lend non-Jews money with interest, 
and often had steady customers who consistently used 
their service. In places where the law of marufiah was 
practiced, once someone has an ongoing relationship 
with a non-Jewish money borrower, a second money 
lender would not be allowed to offer a better rate in 
order to steal away this customer. This is because the 
first money lender has already “set his sights” on this 
customer, and this is comparable to the case of the 
fishermen in the Gemara.
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As the Rama notes, this sort of marufiah was practiced 
in some areas, but not everywhere. Some places 
learned the Gemara differently than Tosfos’s second 
answer, and did not consider such actions to be 
prohibited. Therefore, whether marufiah is practiced 
or not is dependent on the minhag hamakom, accepted 
local practice. The Shulchan Aruch Harav speaks very 
strongly in favor of following the rule of marufiah and 
says that anyone who fears Heaven should never steal 
a steady customer in such a way. 

WHAT QUALIFIES AS A STEADY 
CUSTOMER? 

The classic case of marufiah would be if a customer 
has a past business relationship with one man, and is 
expected to purchase from him in the future. Whether 
a second person may steal away this customer 
depends on whether or not the rule of marufiah is 
practiced in that particular location. Everyone agrees, 
however, that if a deal has already been agreed upon 
between two parties, that an interloper would be 
forbidden from trying to persuade the customer to 
back out and purchase from him instead. 
To illustrate, the Shulchan Aruch speaks of a case 
where one money lender entered an agreement 
with a non-Jew to borrow money from him for 5 
years at 5% interest, and the contract stipulates that 
the money must be paid over the 5-year period and 
cannot be paid upfront so that all the interest can 
be collected. In such a case, a second money lender 
would be prohibited from approaching the borrower 
and offering to lend him the entire amount so that he 
can pay back the loan upfront - ignoring the clause 
in the contract against this – and then pay him back 
over the next 5 years at 4% interest. Everyone agrees 
that one who interferes with a deal in this manner is 
called a rasha, with the Shulchan Aruch describing his 
action as being worse than ani mehapech becharara 
and typical marufiah. 
We can thus break down cases of steady customers 
into three categories: If a customer patronized one 
money lender in the past and is expected to do so 
again, whether or not a second money lender can 
approach him and offer better terms is subject to 

whether or not marufiah is practiced in that location. 
If money has already been lent with a contract that 
forbids the borrower from backing out of the deal, it 
would be forbidden in all places for a competitor to 
encourage the borrower to breach the contract and 
utilize his services instead. 
If money was already lent but there was no clause in 
the contract that forbids the borrower from paying 
upfront and ending the relationship, the Poskim 
rule that it would be forbidden for a competitor to 
approach the non-Jew and suggest that he back out 
of the loan and borrow from him instead; however, if 
the non-Jew comes up with this idea and he is the one 
who initiates contact with the second money lender, 
since he has no contractual requirement to remain 
tied to the first money lender, the second man would 
be permitted to go along with his idea and lend him 
the money on better terms. 

CUSTOMERS ALREADY IN A STORE:

If customers are already shopping inside a specific 
store, it would be forbidden for a proprietor of a 
competing store to approach them and try to lure 
them to him by offering a better deal to shop in his 
store. This is forbidden even in places where the rule 
of marufiah is not usually enforced. The halacha is 
that one is allowed to compete with another local 
business, even if he is adversely affecting his bottom 
line, but the Gemara says that the reason for this is 
because “zeh osek b’soch shelo v’zeh osek b’soch 
shelo.” He will operate in his store and he will operate 
in his store. One is only permitted to compete with an 
existing business if he operates in his own store, but 
not if he operates inside the competing store.
In Israel, it is common for van drivers to canvass a 
neighborhood looking for customers. They may be 
tempted to stop by a bus stop and offer the people 
waiting for a bus to take them to their destination for 
a fee. According to what we just explained, this may 
be forbidden because the customers are already at 
the bus stop, which may be considered the property 
of the bus company, and it is forbidden to poach 
customers from inside someone else’s business.  
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PERMISSIBLE LURING OF CUSTOMERS:

It is always permitted to advertise one’s wares or 
services, even if this may lure away someone else’s 
steady customers. If one sells cars, for example, he 
may advertise in a newspaper. It is true that someone 
who always buys his cars from another dealer may see 
that the advertiser is offering a better deal, and this 
may lure him away from his steady supplier; however, 
since the advertiser is not approaching him directly 
and trying to woo him away from his competitor, this 
will not fall under the category of marufiah.   
Furthermore, if a store has non-Jewish competitors 
who are actively trying to entice his steady customers 
to leave him, a Jewish competitor would be permitted 
to do the same. The reason why some places banned 
one from trying to lure away a steady customer is 
because the seller has already “set his sights” on this 
customer and is relying on his business. If he knows 
that non-Jews may entice the customer to leave him, 
he is not assured of the business and cannot be said 
to have this customer fully in his sights; therefore, 
marufiah would not apply. 

GRABBING CHAMETZ AFTER PESACH:

There is a fascinating story discussed in a teshuva in 
Sefer Ma’asos Binyomin. An owner of a liquor store 
sold his chametz to a non-Jew before Pesach. When 
Pesach was over, a competitor hastened to the non-
Jew and offered him more money to sell the liquor to 
him, rather than to the Jew who had sold it to him. By 
gaining possession of all of the first storeowner’s liquor, 
he would effectively be putting him out of business. 
The Ma’asos Binyomin says that this would be 
forbidden because of a marufiah. Since the first 
owner certainly had his sights on purchasing the 
chametz back from the non-Jew, he has the rights to 
this chametz and another buyer may not grab it away. 
We see from this teshuva that the Ma’asos Binyomin 
held that marufiah does not only apply to a merchant 
trying to steal a customer; it also applies to a purchaser 
exerting effort to buy a specific item.  
The Ma’asos Binyomin adds that if the second 

store owner purchased the chametz from the non-
Jew, bais din can take it away from him. This is very 
puzzling, as the Poskim say that while marufiah may 
be forbidden, bais din does not get involved and 
demand compensation when one transgresses. The 
Sharei Tzion suggests that he is saying that bais din 
may demand a penalty as such actions are a danger to 
the accepted rules of commerce, and if there would 
be no penalty it would be impossible to sustain the 
economic structure.  

FRUITS KNOCKED OFF A TREE:

Another Gemara discusses a case where a poor man is 
knocking fruits of peah off a tree with a stick. He has 
already knocked the fruits to the ground, but has not 
yet picked them up to obtain ownership. The Gemara 
says that it is gezel d’rabbanan, Rabbinically decreed 
theft, for anyone else to pick up the fruit from the 
ground and take them for himself. Since the first man 
exerted efforts to knock down the fruits from the 
branches, they are already considered to be “in his 
sights”, and anyone who grabs them away from him is 
considered a thief. 
This becomes the basis for basic copyright and patent 
rights in halacha. If someone exerts much effort to 
create a product, he is akin to a fisherman who has 
already laid his nets or a poor man who has already 
knocked fruits off a tree. Once someone has put forth 
this level of effort, Chazal forbid someone else from 
coming along and taking his business away from him 
and one who does so is labeled a rasha.

PARNASSAH IS DECREED BY HASHEM:

The bottom line of all of these halachos is that 
the amount of money one will earn is decreed by 
Hashem on Rosh Hashanah. One has an obligation 
of hishtadlus, but he is only permitted to try to earn 
money in ways that are permitted by halacha. One 
who has strong emunah will recognize the fact that 
engaging in business tactics forbidden by halacha will 
not bring him any extra profits, and he will only do 
hishtadlus in a permitted manner. 
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BELLE HARBOR
Congregation Bais Yehuda 
R' Dovid Semel

BROOKLYN
Bais Aharon (Felder's) 
Rabbi Heshy Wolf 

Yad Yosef Torah Center
Rabbi Eddie Kassin

Flatbush Park Jewish Center 
Rabbi Eli Moskovitz 
Rabbi Yisroel Perelson

CHICAGO
Agudas Yisroel of West Rogers Park 
Rabbi Moshe Scheinberg

CLEVELAND
Beis Doniel 
Rabbi Dovid Aron Gross

DALLAS
Cogregation Toras Chaim
Rabbi Yaakov Rich

DETROIT
Lakewood Kollel
Rabbi Boruch Miller

FAR ROCKAWAY
Khal Zichron Moshe Dov 
Rabbi Ahron Stein

Sulitzer Bais Medrash 
Rabbi Avrohom Hartman

JACKSON
Khal East Veterans  
Rabbi Baruch Issac

LAKEWOOD
Bais HaVaad 
Rav Dovid Grossman

Bais Medrash of Lutzk 
Rabbi Yaakov Pascal

Bitbean 
Rabbi Aryeh Caplan 
R' Ephraim Arnstein

Bernath And Rosenberg
Rav Baruch Fried 
R' Yossi Schuck 
R' Yehoshua Wolf

Madison Executive Offices 
Rabbi Doniel Dombroff

LAWRENCE
Heichal Dovid (W) 
Reb Yakov Lowinger 
Rabbi Mattisyahu Blumenthal

LOS ANGELES
Kollel of LA 
Rabbi Zalmen Frager

Bait Aaron Torah Outreach Center
Rabbi Moshe Nourollah 
R' Avraham Hirshberg

LIDO BEACH
Lido Beach Synagogue 
Reb Yakov Lowinger

MINNEAPOLIS
Minneapolis Kollel
Rabbi Maeier Kutoff 
Rabbi Binyomin Stoll 

MONSEY
Haverstraw Community Chabura 
Rabbi Tzvi Rubin

Zichron Yakov 
Rabbi Yehuda Russack 
R' Simcha Levi

Brisker Kollel 
Rabbi Michoel Illes

Cogregation Torah Utfila
Rabbi Moshe Langer

PHILADELPHIA
Philadelphia Community Kollel
Rabbi Yosef Prupas 
Rabbi Yaakov Baum

QUEENS
Cong. Ohr Bechor Halevi 
Rabbi Chaim Schwartz

STATEN ISLAND
Kehilas Niles 
Rabbi Dovid Waldman

TORONTO
Ateres Mordechai, Thornhill Kollel 
Rabbi Yosef Rothbart

WEST HEMPSTEAD
Young Israel of W. Hempstead
Reb David Felt 
Reb Aaron Gershonowitz

Eitz Chayim of Dogwood Park
Rabbi Dov Greer 

WOODMERE
Kehillas Bnai Hayeshivos
Rabbi Shmuel Witkin

Aish Kodesh 
Rabbi Yoni Levin

Yeshiva Gedola Five Towns 
Rabbi Ami Glassberg

CURRENT YORUCHA CHABUROS

TO CREATE OR JOIN CHABURA CONTACT US 
  732.232.1412     888.485.VAAD(8223) #302      yorucha@baishavaad.org     baishavaad.org/yorucha 



  888.485.VAAD(8223) #303

  yorucha@baishavaad.org
  baishavaad.org/yorucha 

JOIN THE  
YORUCHA INITIATIVE!

3 WAYS TO JOIN:
AS AN INDIVIDUAL

AS A COMMUNITY

AS A BUSINESS

Join the national Yorucha chabura together!

Tap into the physical or digital resources via 
hard copies, web, email and/or whatsapp.

Connect with Bais HaVaad Dayanim and 
Poskim for any questions you may have, as 
well as arranging study sessions with a Dayan, 
setting up a chavrusa, and more.

Reach out to organize a choshen mishpat 
chabura in your own shul.

Set up or join a community or shul chabura

Set up a Board Room Bais Medrash in your business

Mincha Learning In just 5 minutes a day, 
before or after Mincha, you can learn short, 
practical and insightful Business Halachos.

Weekly Lunch & Learn Join a deeper dive 
into the background of the halachos by 
understanding the sugya behind the halachos 
as well.

Five Towns  •  Belle Harbor  •  Chicago  •  Queens  •  Lakewood  •  Dallas  •  Jackson  •  Philadelphia  •  Lido Beach  •  Staten Island  •  Monsey
Los Angeles  •  Baltimore  •  Far Rockaway  •  West Hempstead  •  Cleveland  •  Flatbush  •  Toronto  •  Boro Park  •  Minneapolis   •  Detroit

C U R R E N T 
C H A B U R O S




